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Non-Traditional CHP Markets are an Untapped Resource

• Large CHP potential in commercial, institutional, light manufacturing, 
government and military applications

• Markets utilize smaller systems (< 10MW)

• Markets have limited 
CHP experience

• Users have limited 
technical resources

• History of issues with 
system performance
and with CHP sales 
and service support

• Many perceived risks by both
users and suppliers
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CHP is Growing in these Markets

Non-traditional markets represented 35% of the capacity and 70% of the 
projects installed since 2008
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• Educate the market on the benefits of CHP

• Prime the pump to grow market to scale

• Attract focus of world-class solution providers

• Coach customers to have mature expectations, groom a 
cadre of providers to be able to deliver

• Help market learn how to reduce costs and capture 
market-based compensation (displacing the need for 
subsidies)

• Provide consumer protection to yield good-quality projects

Objectives of NYSERDA’s CHP Program
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NYSERDA’s Packaged CHP Catalog Program

• Reducing perceived risk of installing and operating CHP by promoting 
standardized CHP systems and service agreements.

Source: NYSERDA CHP Catalog

• Requires single-point-responsibility as the basis for customer-vendor 
relationship and replicability.

• Approved CHP Vendors and Approved Packages grew from 8 Vendors and 
36 packages in 2013 to 22 Vendors and 220 packages in 2018
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• A national web-based catalog (eCatalog) of DOE-recognized 
packaged CHP systems supported by two groups of partners: 
– CHP Suppliers that assemble, install 

and/or service packaged CHP systems
– CHP Engagement partners that 

provide CHP market deployment
programs at the state, local and 
utility level

• End-users search for CHP system 
characteristics, and get connected 
to packagers, installers and CHP
engagement programs

• Allows users to compare technology 
options on a common basis

• Builds on NYSERDA’s successful Packaged CHP Catalog Program

DOE Packaged CHP eCatalog
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• User

• Packager

• Solutions Provider

• Recognized Packaged System

• Customer Engagement Partner

Packaged CHP eCatalog – Key Definitions
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State and Utility CHP Programs are Growing

14

State with utility CHP 
incentive program
State with CHP 
deployment program
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Slide 15DOE Packaged CHP Accelerator

Better Buildings Accelerators demonstrate, catalyze and validate 
innovative approaches to increase investment in efficient energy 
technologies 

• A venue to populate and launch the Packaged CHP eCatalog –
success requires state/utility market engagement programs to 
promote CHP deployment, publicize the eCatalog, and provide 
technical and market assistance

• CHP Supplier Partners – CHP system packagers and solution 
providers participating in the national eCatalog of packaged CHP 
systems

• CHP Engagement Partners – Utilities, federal agencies, states, 
cities or other market entities committed to promoting packaged 
CHP (via the eCatalog) 
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Questions

bhedman.entropyresearch@gmail.com

202-251-0017

https://chp.ecatalog.industrialenergytools.com

mailto:bhedman.entropyresearch@gmail.com
https://chp/ecatalog.industrialenergytools.com

	Slide Number 1
	Non-Traditional CHP Markets are an Untapped Resource
	Slide Number 3
	Slide Number 4
	NYSERDA’s Packaged CHP Catalog Program
	DOE Packaged CHP eCatalog
	Packaged CHP eCatalog – Key Definitions
	Slide Number 8
	Slide Number 9
	Slide Number 10
	Slide Number 11
	Slide Number 12
	Slide Number 13
	State and Utility CHP Programs are Growing
	DOE Packaged CHP Accelerator
	Questions

